
Earth Observation Business Development Manager 

Sector: Earth Observation 
Role type: Business / market-oriented 
EQF level: EQF 6 
Closest ESCO occupations: Business Consultant; Business Intelligence Manager; 
Sales Account Manager; Sales Manager; Marketing Manager; Commercial Director; 
Data Scientist. 

1. Role summary 

The Earth Observation Business Development Manager identifies, develops and 
expands commercial opportunities for satellite-derived data and services. The role 
connects Earth observation technologies with market needs across areas such as 
agriculture, climate monitoring, infrastructure management, defence and security, and 
environmental services. 

2. Main responsibilities 

Identify market opportunities for EO services by analysing trends and user needs; 
develop business strategies for satellite-based solutions; establish partnerships with 
space agencies, research institutions, public authorities and industry actors; translate 
EO capabilities into value propositions; support proposals, outreach, client 
relationships and business pipelines. 

3. Core skill clusters 

EO and geospatial understanding: EO capabilities and limitations, satellite-derived 
information, sector applications and data infrastructures. 
Market and business development: opportunity analysis, value proposition 
development, market expansion, client management, and negotiation. 
Stakeholder engagement and communication: technical communication for non-
specialists, public/private engagement, ecosystem networking and collaboration 
facilitation. 
Project and innovation development: proposal development, new service 
opportunities, multidisciplinary coordination and monitoring of space-sector innovation 
trends. 

4. Education and background 

Typical backgrounds include business administration, economics, innovation 
management, entrepreneurship or technology management, often combined with EO, 
geospatial, engineering or environmental knowledge. Further development commonly 
happens through postgraduate education, executive training or professional experience 
in innovation management, technology commercialisation, sales and partnership 
development.  


